4 T==T \:\| XALQARO ILMIY-AMALIY

ILMIY, AMALIY VA OMMABOP JURNAL %’“ ;/ KONFERENSIYA TOPLAMI 2025-YIL 16-OKTABR MAXSUS SON
MAPKETHUHI'OBBIE MOJIEJIN: UTHCTPYMEHTbDI, TEXHOJIOI'MH,
INPAKTUKH

ApenkoB Uropb AHaTto/ibeBHY

J.3.H., npodeccop,3aBeayronuil kadeapoil 3KOHOMUKU IPEIIPUITHSA,
IpeaIpUHUMATEIBCTBA U NHHOBALUI

denepalibHOE rOCYAapCTBEHHOE 00pa30BaTEIbHOE

YUPEXKACHUE BBICILIETO 00pa30BaHUs

«Cankr-IlerepOyprckuii rocygapCTBEHHbI YHUBEPCUTET

buuyn KOamusa AnapeeBHa

K.3.1., goueHT xadeapbl 5)KOHOMHUKHU U YIIPABICHUS

MPEAIPUATASIMHA ¥ IPOU3BOICTBEHHBIMU KOMILIEKCAMHU

denepallbHOE rOCYAApPCTBEHHOE 00pa30BaTEILHOE

YUpEXKJIEHUE BBICLIET0 00pa30BaHUs

«Cankr-IletepOyprckuii rocy1apcTBEHHBIN IKOHOMUYECKUI YHUBEPCUTET»

HxpamoB Mypat AkpamoBHY
J.3.H., npodeccop Kaeapsl MapKETUHTA
TalKeHTCKUM TOCY1apCTBEHHBIN 9KOHOMUYECKUN YHUBEPCUTET
AHHOTALMSA

B nmanHOoM Te3uce mpoaHaIM3UpPOBAHA B3aMMOCBSI3b W TpaHcpopMalus
MapKETUHTOBBIX MOJIeJIEl ¢ OM3HEC-MOACIIIMU. ABTOPBI PACKPBIBAIOT (DOPMUPOBAHUE
MOJX0/I0B, TaKuX Kak MapkeTuHr-mukc (ot 4P no 12P), 4C, SIVA, Green Marketing
2.0, a TakkKe HX HHTErpalyi0 C KIMEHTOOPUEHTUPOBAHHOCTHIO, LU(POBBIMU
TEXHOJIOTUAMU, UCKYCCTBEHHBIM MHTEJUIEKTOM M DKOJOTMYECKMMH LIEHHOCTAMH. Ha
npumepe komnanuu Patagonia noka3zaHo NpakTUYECKOE BOIUIOMIEHUE KOJIOTHUECKON
MJEHTUYHOCTU U IPUHLIUIIOB YCTOMYMBOrO pa3BUTHs. B 3akitoueHrne 000CHOBAHO, YTO
MapKEeTUHI CTAHOBHUTCSI HE TOJIbKO (DYHKIIMOHAJIbHBIM HMHCTPYMEHTOM, HO U

MIPUOPUTETHON MOJEIBIO, ONIPEACIISIONIECH CTPATETUIO KOMIIAHUH.

KnioueBbie cJIOBa: MapKETUHTOBas MOJIETIb, Ou3HEC-MO/ICIIb,
KIIMEHTOOpHUEHTUpOBaHHOCTh, Green Marketing 2.0, 4C, 12P, ycroiiunBoe pa3BUTHE
Annotatsiya

Magolada marketing modellarining biznes-modellar bilan o‘zaro bog‘ligligi va
transformatsiyasi tahlil gilingan. Mualliflar marketing-miks (4P—12P), 4C, SIVA,
Green Marketing 2.0 kabi yondashuvlarning shakllanish omillari, ularning mijoz
markazlashuvi, ragqamli texnologiyalar, sun’iy intellekt va ekologik gadriyatlar bilan
uyg‘unlashuvini ko‘rsatadi. Patagonia misolida ekologik identifikatsiya va barqarorlik
tamoyillarining amaliy ifodasi yoritilgan. Xulosa sifatida marketing fagat funksional
emas, balki kompaniya strategiyasini belgilovchi ustuvor modelga aylangani asoslab
beriladi.

Kalit so‘zlar: marketing modeli, biznes modeli, mijoz markazlashuvi, Green
Marketing 2.0, 4C, 12P, barqarorlik
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Abstract

This thesis analyzes the interconnection and transformation of marketing models
in relation to business models. The authors explore the development of approaches
such as the marketing mix (from 4P to 12P), 4C, SIVA, and Green Marketing 2.0,
highlighting their alignment with customer-centricity, digital technologies, artificial
intelligence, and environmental values. The case of Patagonia illustrates the practical
implementation of ecological identity and sustainability principles. The study
concludes that marketing has evolved beyond a functional role into a strategic model
that defines the direction of the company.

Keywords: marketing model, business model, customer-centricity, Green
Marketing 2.0, 4C, 12P, sustainability

CoBpeMEHHBII MapKETHHI 3BOJIOLUUOHUPYET B CTOPOHY KOMILJIEKCHOIO
MHTETPUPOBAHHOTO MOAXO0/IA O] BIUSIHUEM TaK HAa3bIBa€MbIX TPUITEPOB [3]. K HUM
OTHOCSITCSI U3BMEHEHUS MOJieJiel MTOBeAeHNs oTpeduTenel, PoKyc Ha MApKETUHTOBYIO
3¢ (HEKTUBHOCTD U PE3YJIbTaTUBHOCTD, a TAK)KE POCT LICHHOCTH MPEUIOKEHHS 32 CUET
YBEJIMUCHHS BOBJICUCHHOCTH TTOTpeduTeneit [1].

Tpancpopmaiiisi MapKETHHTOBBIX MOJENEH MPOUCXOJUT TIOJI BIUSHUEM
MHOXECTBa  ()aKTOPOB: TEXHOJOTHYECKUX, COILHUAIbHBIX, JeMOrpapuyecKux,
OpraHU3alMOHHBIX M MPOYUX, KOTOPHIE OMNPEACNSIIOT Kak OW3HeC-MOJeNb, TaK H
MOJIENb ynpasieHus: komnanuen. Ha pucynke 1 nmpencrasiieHa nepapxus OCHOBHBIX
Moaeel KOMIIaHUH.

[Toxq MapKeTMHTOBBIMH MOJACISIMU OyJleM MHOHUMATh MHCTPYMEHTBI, KOTOPHIC
IIPOSICHAIOT MBICIM U PELICHHUs], IPUHUMAEMBbIE B MPOLECcce MAPKETUHTA [4], TO ecTh
MHCTPYMEHTBI, KOTOpbIE IOMOTAlOT OH3HECY CTPYKTypUpOBaTh  IPOLECCHI
B3aUMOJICUCTBUS C ayIUTOPHEH M OCHOBAHbI HA U3YYCHUH TTOBEACHUS TOTPEOUTENEH,
aHanu3e JaHHBIX U 3PHEKTUBHON KOMMYHHUKAIIWU.

MapkeTtuHrosasa mogenb
KOMMaHUK

* OpraHu3aLya MapKeTUHra
*  NpeAoXKeHNe LeHHOCTH

= KpOCC GYHKLMOHaNbHas KOOpAUHaL WA Mogenb ynpaeneHus

KOMNaHuen
"  ONWCaHwme AeATeNbHOCTU
CYLLECTBYIOLLEN KOMMaHUK

= OpraHV3aLMoHHan CTPYKTYpa, Lenw,
cTpaTeruu, LLEHHOCTM

BusHec-mopenb KoMnaHuM
= OpraHusauns MapKeTvHra
= [lpeanoxeHune LeHHOCTH
= Kpocc pyHKumMoHanbHas
KoopAnHauma

Pucynok 1 — Mepapxusi 0CHOBHBIX MO eJIell KOMIAHHH'

11ABT0 cKasi pa3paboTKa
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Moaudukaiyss MapKETUHTOBBIX MOJENEH KOMIIAaHUM HAXOAMUTCS B TECHOM
B3aMMOCBSI3H C €€ OM3HEeC-MO/IeNbI0, IOl KOTOPOU B JaHHOW CTaThE aBTOPHI TOHUMAIOT
KOHIICTITYTbHBIA HHCTPYMEHT, COACPIKAIIII HA0Op SJIEMEHTOB M X B3aMMOCBSI3CH U
MO3BOJISIIOIIUNA CTPYKTYPUPOBATh OM3HEC-JIOTUKY KOHKPETHOM KOMMIaHuu [2].

Mexay MapKeTMHTOBBIMH  MOJCISAMH U OW3HEC-MOJIENBI0O  KOMIIAHUU
CYIIECTBYIOT TOYKH COINPUKOCHOBEHUS, IO3BOJIONIME KOHCTATHPOBATh MX
B3aMMOBIIMSIHUE W B3aMMO3aBUCUMOCTb.  busHec-monens OcrtepBanbaepa-llense
Canvas [2] Bxiroyaer B ceOst (OpMUPOBAHHME IEHHOCTHOTO MPEIJIOKEHHUS,
UACHTU(DUKAIINIO TOTPEOUTEIBCKUX CErMEHTOB, KaHAJIbl CObITAa, B3aUMOJICHCTBHE C
NOTpeOUTENIEM U APYTUMHU CTEUKXOJIIEPAMU - TO €CTh T€ Chepbl, pa3BUTHE KOTOPHIX
ONPENEIISIETCS CTPATETHEN MApPKETUHTa U MOJIENIIMHU, KOTOPBIE UCITOJIb3YET KOMITAHUSI.

Mojienb MapKeTUHTa-MHUKC 3BOJIIOLIMOHMpoBaia ¢ 4P yepes 7P k 12P Bcaencrsue
Pa3BUTHS PHIHOYHOTO KOHTEKCTA, YTO MPHUBEIO KOMITAHUH K IIEPEOCMBICIIEHUIO CBOUX
OousHec-Mojened. MapKeTHHT cTaln KpocChHYHKIHMOHATBHBIM W OMHHUKAHAIBHBIM,
BKJIIIOYMB B CBOO cdepy BiausHus odiaemeHTsl Public relations (cBsizu ¢
oOmecTBeHHOCTRI0), Personal selling (inunbie mpoaaxu, Participation (BoBieueHue
notpedutens), Program of loyalty (IIporpammer nostibHOcTH) M Politic of social
responsibility  (IlonmuTuka  conManbHOW  OTBETCTBEHHOCTH), HMHTErpUpyeMas
KOMIIaHUSAMHU B JIp0 OU3HEC-MO/IETEeH.

N3meHeHue Monaenu MapKEeTUHra-MUKC OCYIIECTBISIACh W BCJEACTBUE
MIEPEOCMBICIIEHUS POJIM TOTPEOUTENS B OM3HEC-MOIENIM KOMIIaHUU. Takue MO/IeNn Kak
4C u SIVA, craBsue BO IUIaBy yria NOTPEOHOCTH MOTPEOUTENS], CYIIECTBEHHBIM
00pa3oM MOBJIMSIIM Ha MyTH (OPMUPOBAHUS LIEHHOCTHOTO MPEJI0KEHNS KOMITaHUM,
nepepacrpeienuB  MapKeTUHIOBbIE — 3aTpaThl HAa  BHEAPEHHE  KOHUEIMILIHUH
KJIMEHTOIIECHTPUYHOCTH 3a CUET HCIIOJb30BAHUSA HOBBIX TEXHOJIOTHI paboOThI C
JTaHHBIMH, BoBiieueHus norpeodutenerr (AR, VR), ucnonbp3oBanus HCKYyCCTBEHHOTO
MHTEIJIEKTA U T.[I.

Konnenmmst Green Marketing 2.0 akTUBHO BOBJIEKAaeT MOTPEOUTENS B TIOBECTKY
YCTOMYMBOIO PAa3BUTHUSl MPU TOMOIIM HOBBIX TEXHOJOTUW, OPUEHTHPYSACH Ha
YECTHOCTh M MPO3PAYHOCTh, a TAKKE YCTAIOCTh NOTpeOduTeNnei ot rpuHBomuHra. C
nomoipo OsokueiiHa U QR-KOJIOB MOTpeOUTENh MOXKET OTCIECAUTh BCHO LIETOYKY
MOCTABOK — OT CBIPbS J0 TMOJKH. AKTUBHO pa3BUBAIOTCS COLMAJIBHBIE H
HKOJIOTUYECKHNE MHUIMATUBBI C YHACTUEM KIMEHTOB: OpEHJ MOXKET MOCAJAUTh AEPEBO
3a KXy MOKYIKY, a KIHMEHT MOXET BhIOpaTh, Iie UMEeHHO. bpenasl popMupyroT
coo0IIIecCTBa BOKPYT IIEHHOCTEH YCTOMYMBOTO pa3BUTHS (OJOTH TO HHUKIUYHOM
HKOHOMUKE, MACTEP-KIACChl TI0 MOYMHKE BEIIe, 0OMEHy onbITOM). bpeHabl cTpost
CBOIO HMJICHTUYHOCTh HE BOKPYT MPOAYKTA, @ BOKPYT BBICIICH LIEIU — PEIICHUS
AKOJIOTHYECKUX WJIM COIHMAIIbHBIX mpobiieM. Patagonia ¢ ee muccueit «Crmactu Hamry
IJIAHETY», UCTIOJB3YeT JIO3YHT «He nmokymaiTe 3Ty KypTKy» U aKTUBHO MOJIJIEPKUBAET
HKOJIOTUYECKUE OPTraHU3ALMH, YTO CO3/1a€T BBICOKYIO JOSIIBHOCTh CTEMKXOJIAEPOB.

Takum oOpa3om, pa3BUTHE MAPKETHUHTOBBIX MOJENEH B TECHOW B3aUMOCBSI3U C
OM3HEC-MO/IENIbIO BBIBOJIUT MAPKETUHT ¢ (DYHKITMOHAIIBHOTO Ha HAA(DyHKIINOHATHHBINA
YpPOBEHb MOJICNIM yIpaBieHus komnanuen. C oTHONW CTOPOHBI MAPKETHUHT MPOHUKAET
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BO BCC (i)YHKHHH YIIpaBJICHUA IMOCPCACTBOM peain3anuun KOHICIIINN
KIIMCHTOOCHTPUYHOCTH, C I[perﬁ CTOPOHBI, MAPKCTUHI" HAa OMNPCACIIAACT BUACHUC U
CTPAaTCTUIO pa3BUTHUA KOMIIAHHUHU B paMKaXx €€ 6I/I3HCC-MOI[CJ'II/I.
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