I
BRENDING f"‘f’
N \
0 é '
-

v
MARKETING
T
BIZNES
|
Y S
RAOAMLI MARKETING
D

FLEKTRON TIJORAT

2025-YIL, MA'RT

9710 xalqaro daraja

;|.|-_.,‘_ ST @ Scholar — V—
Equ"tfﬁ' Eg'&?:q d OpenAIRE - - Q
| LA = T 8 = '~ |
FE;;, PoBAnE Do
EI" o res3 El‘.w d d

) ’Crossref
No240874 ISSN: 3060-4621

OPEN (= ACCESS e

— =

SN

(7N




2025-YIL

Ne 3-SON

JURNALNING MAQSADI

Tadbirkorlik-biznes faoliyatini tashkil
etishning marketing asoslarini, yo‘nalishlari,
echimlari, vositalarini yaratish va rivojlantirish

ALOQA UCHUN
MA’LUMOTLAR

TEL: (97) 783-84-64

VEB-SAYT
www.marketingjournal.uz
ELEKTRON POCHTA:
info@marketingjournal.uz
TELEGRAM BOT:
@marketinjournalbot
TELEGRAM KANAL.:
https://t.me/tdiumarketingjournal

MUASSIS
“Tadbirkor va ishbilarmon” MCHJ

A
«
-

‘Marketing

ILMIY, AMALIY VA OMMABOP JURNAL

ELEKTRON NASHR. 28-MART, 2025-YIL

BOSH MUHARRIR

Xakimov Ziyodulla Axmadovich, igtisodiyot fanlari doktori, dotsent;
BOSH MUHARRIR O‘RINBOSARI:

Yusupov Muxamadamin, igtisodiyot fanlari nomzodi, professor;

TAHRIR HAY’ATI:

JURNALNING ILMIYLIGI

Marketing jurnali O‘zbekiston Respublikasi
Oliy ta’lim, fan va innovatsiyalar vazirligi
huzuridagi  Oliy attestatsiya komissiyasi
rayosatining 2024-yil 04-oktabrdagi
332/5 sonli garori bilan milliy ilmiy nashrlar
ro‘yxatiga kiritilgan

INDEKSATSIYA

oS
Google

Scholar

ORCID

Member of

d ; Crossref

opeuaAccess
d OpenAlRE

Abduraxmanova Gulnora Kalandarovna, i.f.d., prof., TDIU lImiy ishlar va innovatsiyalar
bo‘yicha prorektori;

Ergashxodjayeva Shaxnoza Djasurovna, i.f.d., prof., TDIU Marketing kafedrasi mudiri;
Soliyev Axmadjon Soliyevich, i.f.d., NaMTI Marketing kafedrasi professori;

Ikramov Murad Akramovich, i.f.d., TDIU Marketing kafedrasi professori;

Tursunov Boburjon Ortigmirzayevich, i.f.d., prof., TDIU Iqtisodiy xavfsizlik kafedrasi
mudiri,Xalqgaro statistika instituti kengashi doimiy a’zosi;

Zarova Elena Viktorovna, i.f.d., G.V.Plexanov nomidagi Rossiya igtisodiyot universiteti
professori,Xalqgaro statistika instituti kengashi doimiy a’zosi

Akramov Tohir Abdirahmonovich, i.f.d., TDIU Marketing kafedrasi professori;
Ostonaqulova Gulsaraxon Muhammadyoqub qizi, i.f.d., TDIU Marketing kafedrasi
professori;

Samadov Asqgarjon Mishomovich, i.f.n., TDIU Marketing kafedrasi professori;
Shamshiyeva Nargizaxon Nosirxo‘ja qizi, i.f.n., dots., TDIU Kengash kotibi;

Sobirov Azizbek Avazbekovich, PhD., TDIU Marketing kafedrasi dotsenti;

Sadikov Shoxrux Shuxratovich, PhD, dots., TIU Departament boshlig‘i;

Musyeva Shoira Azimovna, i.f.n., SamISI Marketing kafedrasi professori;

Kaxramonov Xurshidjon Shuxrat o‘g‘li, PhD., TDIU Marketing kafedrasi dotsenti;
Djurabayev Otabek Djurabayevich, i.f.d., TDIU Innovatsion menejment kafedrasi
dotsenti;

Karimova Shirin Zoxid qizi, PhD, TDIU Axborot texnologiyalari kafedrasi katta
o‘qituvchisi;

Usmonov Bunyod Aktam o‘g‘li, PhD , TDIU Moliyaviy tahlil kafedrasi v.b.dotsenti;
Dehgonov Burxon Rustamovich, PhD., TDIU Ilmiy tadgiqot faoliyatini tashkil etish
bo‘limi bosh mutaxassisi;

Turobova Hulkar Rustamovna, PhD., BuxDU, Yashil igtisodiyot va agrobiznes kafedrasi
dotsenti;

Mullabayev Baxtiyarjon Bulturbaevich, DSc., Namangan muhandislik-qurilish instituti
dotsenti;

Fayzullayev Javlonbek Sultonovich, DSc., TDIU, Yashil igtisodiyot kafedrasi dotsenti;
Aliyev Yashnarjon Egamberdiyevich, DSc., TDIU, “Iqtisodiy va moliyaviy xavfsizlik”
kafedrasi professori

Bobojonov Azizjon Babaxanovich, DSc, TDIU, “Ragamli iqtisodiyot” kafedrasi dotsenti
Allayarov Shamsiddin Amanullayevich, DSc, prof., TDIU, “Savdo ishi” kafedrasi mudiri

Jumaev Olimjon Sadulloevich, DSc, Raqobat siyosati va iste’molchilar huquglari
tadgiqotlari markazi direktori

Eshov Mansur Po‘latovich, i.f.d., prof., Alfraganus universiteti “Menejment va marketing”
kafedrasi mudiri

Kucharov Abrorjon Sobirjanovich, TDIU biznes boshgaruvi va logistika kafedrasi
professori

Nazarova Ra’no Rustamovna, TDIU “Yashil” iqtisodiyot kafedrasi mudiri, lgtisodiyot
fanlari doktori, professor

Elektron nashr 670 sahifa. E’lon gilishga 2025-yil 28-martda ruxsat etildi

WWW.MARKETINGJOURNAL.UZ


http://www.marketingjournal.uz/

<é4 Marketing

ILMIY, AMALIY VA OMMABOP JURNAL Ne3-SON MART, 2025-YIL
MUNDARIJA

OZIQ-OVQAT ~ MAXSULOTLARI EKSPORTINI MARKETING

STRATEGIYALARI ASOSIDA OSHIRISH YOLLARTI ......cooccccconrvvemrrivrrrrnioe 9

Yunusov Baxodir Marisovich

ENHANCING EXPORT STRATEGIES FOR LIGHT INDUSTRY
ENTERPRISES.......oo oottt et sttt be e nreenes 22
Djurabaev Otabek Djurabayevich

BALIQCHILIKDA BIOLOGIK AKTIVLAR HISOBI VA ICHKI NAZORATINI
XALQARO STANDARTLAR ASOSIDA TAKOMILLASHTIRISH...........cccoc...... 29
Dusmuratov Radjapbay Davlatbayevich, Aitimbetov Amirbek Qoishibekovich

O‘ZBEKISTON RESPUBLIKASIDA ISHLAB CHIQARISH
KORXONALARINING IQTISODIY  RIVOJLANISHINING  STATISTIK
12N | 37
Egamshukurov Zayniddin Sodikovich

KORXONA MAHSULOTLARI ISTE°MOLCHILARI MOTIVATSIYASIDA
CHEKLI ALMASHTIRISH NORMASI MASALALARI ..ot 45
Jalilov Jamshid G*anijonovich

MINTAQADA TURIZMNI RIVOJLANTIRISH HAMDA AHOLI TURMUSH
FARAVONLIGINI OSHIRISHDA TURIZM INFRATUZILMASI ROLINI
BAHOLASH ... bbb e e et e e s bee e nnes 52
Jumaniyazova Sharifa Rashidovna

DIGITAL MARKETING TOOLS AND BUSINESS DEVELOPMENT
STRATEGIES ... .ottt sttt 61
Khudoyarova Ziyoda Maratovna, Erkaboyeva Jasmina Safarali gizi

KICHIK BIZNES VA XUSUSIY TADBIRKORLIKNING RIVOJLANISH

NAZARIY ASOSLARI VA XORIJIY TAJRIBALARI ...t 68
Mirazimova Zulfiya

TURIZMNI RIVOJLANTIRISHDA IT TEXNOLOGIYALARDAN
FOYDALANISHNING MOHIYATI .ot 79

Musirmanov Shohboz Usmon o‘g‘li

AHOLINING TURMUSH DARAJASI VA FARAVONLIGINING ASOSIY
KO‘RSATKICHLARI VA DINAMIKASI ...t 86
Muxamedova Muslima Maxmudovna

DEVELOPMENT STRATEGIES FOR GLOBAL COMPANIES IN CURRENT
CONDITIONS ... sttt e e et e s re e b e sreeneesreanes 96
Nasimov Bakhtiyor Vasiyevich

QISHLOQ XO‘JALIGIDA PAXTA-TO‘QIMACHILIK KLASTERLARINI
RIVOJLANTIRISH YO‘NALISHLARI.......ccoooiiiiiiiiie s 104
Qurbonov Alisher Boboqulovich

_________________________________________________________________________________________________________________|
WWW.MARKETINGJOURNAL.UZ 3



<é4 Marketing

Y ILMIY, AMALIY VA OMMABOP JURNAL Ne3-SON MART, 2025-YIL

ZAMONAVIY  RAQAMLI  TEXNOLOGIYALARDAN FOYDALANISH
SHAROITIDA SUG‘URTA KOMPANIYALARI UCHUN SAMARALI
MARKETING STRATEGIYALARI ...t 110
Rashidova Dildora Rasul gizi

ELEKTRON TIJORATNI RIVOJLANISHIGA TA’SIR ETUVCHI OMILLARNI

ANTQLASH ...ttt e et r e s 116
Ravshanova Muhayyo Maxmanazarovna

TELEKOMMUNIKATSION VOSITALAR ISHLAB CHIQARISH
KORXONALARINING [INNOVASION FAOLIYATI SAMARADORLIGINI
OSHIRISH ...t te et beere e reare e 122

Shaislamova Muazzamxon Raximxodjaevna

KICHIK  BIZNES SUB’EKTLARINING RAQOBATBARDOSHLIGINI
RAQAMLI MARKETING STRATEGIYALARI ASOSIDA OSHIRISH............. 130
Tursunxo‘jayev Axrorxo‘ja Jamoliddin o‘g‘li

KO‘P O‘LCHOVLI KAMBAG*‘ALLIK INDEKSINI HISOBLASH BO‘YICHA
ALKIRE-FOSTER USULI VA TAVSIYALARI ..ot 140
Urazbayev Raxmatjon Otajanovich

RAQAMLI TRANSFORMATSIYANING IQTISODIYOTNI BARQAROR
RIVOJLANTIRISHDAGI AHAMIYATI HAMDA EKOLOGIK, IJTIMOIY VA
BOSHQARUVNING INVESTITSIYALAR BILAN INTEGRATSIYASI ............ 151
Amonov Mirzohid Tuymuratovich

QORAQALPOG‘ISTON RESPUBLIKASIDA AGROSANOAT MINTAQAVIY-
IQTISODIY MAJMUASI RIVOJLANISH DINAMIKASINI BAHOLASH ........ 161
Bekchanov Xalmurza Tursinbayevich

“MAHALLA YETTILIGI” TIZIMIDA RAQAMLI TRANSFORMATSIYANING
IITIMOLY AHAMIY AT ..ottt 172
Imomov Jamshidxon Odilovich, Muzaffarova Dilbar Mamalatif qizi, Islomova
Dilrabo Salomovna

CHAKANA SAVDODA MARKETING VOSITALARIDAN SAMARALI
FOYDALANISH ... e 194
Ismoilov Shohjahon O‘tkir o‘g‘li

RAQOBAT SHAROITIDA OLIY TA’LIM  TASHKILOTLARINING
BOSHQVARUV MEXANIZMINI TAKOMILLASHTIRISH........cccoiiiiiee 200
Nishanbaev Behzod Qahramaonjon o‘g‘li, Saidov Mash’al Samadovich
INFLYATSIYA VA MAKROIQTISODIY BARQARORLIK O‘RTASIDAGI
MUVOZANAT: NAZARIY YONDASHUVLAR VA STRATEGIK
YO NALISHLAR ...t 210
Baratov Diyorbek Fazliddin o‘g‘li

SANOAT KORXONALARIDA RAQAMLI MARKETING FAOLIYATINI
TASHKIL ETISHNING IJTIMOIY-IQTISODIY MOHIYATI ... 218
Rajabova Mohichehra Abduxoliqovna

_________________________________________________________________________________________________________________|
WWW.MARKETINGJOURNAL.UZ 4



<é4 Marketing

Y ILMIY, AMALIY VA OMMABOP JURNAL Ne3-SON MART, 2025-YIL

KICHIK BIZNESDA INNOVATSION MENEJMENT TIZIMINI
TAKOMILLASHTIRISH YOCLLARI.........coooiiiiii e 227
Salayev Jasurbek Komilovich

OLIlY TA’LIM TASHKILOTLARIDA SIFAT MENEJMENTI TAMOYILLARI
ASOSIDA KADRLARLAR TAYYORLASH STARTEGIYASINI ISHLAB

CHIQISH .t neene s 237
Ahmedova Nigora Temur qizi, Saidov Mash’al Samadovich
3APYBEKHBIN OIBIT PA3BUTHUSA KIIACTEPU3ALIUU................................ 248

AxmenoBa Maguna Illyxpart ku3u

MAPKETHUHI'OBBIE NCCIEJOBAHMUSA KAK NHCTPYMEHT
®OPMHUPOBAHMSA KJIUEHTCKOH CTPATEITMA KOMMEPYECKHNX
BAHKOB ... e 258
Kaxpamonos Xypummkon Illyxpar yriam, Mannadosa Xyiakap ®apxoa ku3u

COBEPHIEHCTBOBAHHUE NCIIOJIB3OBAHUSA MAPKETUHI'OBBIX
CTPATEIUid B IHOBBIIIEHUN KOHKYPEHTOCITIOCOBHOCTH
IPEIIIPHSITHII ............oooooioeeeeeeeeee ettt 267
PaxumoBa Tamuia baxoxyp kusu

RIVOJLANGAN MAMLAKATLAR QIMMATLI QOG‘OZLAR BOZORI
RIVOJLANISHINING ASOSIY XUSUSIYATLARI ..o, 279
Ibodullaev Abror Axrorovich

IKOHOMMNYECKASA BE3OITACHOCTH B ®OPMHUPOBAHUUAU U PASBUTHUUA
KJIACTEPOB HPOPBBOI[CTBEHHOﬁ HNPOMBIIIJIEHHOCTAHA................... 285
CaapunaunoBa Huropa XycHuJIIHHOBHA

KIMYO KORXONALARI TASHQI IQTISODIY FAOLIYATIDA MARKETING
STRATEGIYALARINI TANLASHNING USLUBIY YONDASHUVLARINI
ISHLAB CHIQISH ..ottt 295
Akramov Bo‘ribek Faxriddin o‘g‘li

PANDEMIYA VA INQIROZLARLARNING IJTIMOlIY SOHALARGA
TA’STRINT BAXOLASH ...t 304
Jumanov Eshmamat Turdiyevich, Ergashev Mirjon Yorqin o‘g‘li, Aslonov
Muhammad Tosh o‘g¢li

QASHQARYO VILOYATINING IQTISODIY O°SISHINI TA’MINLASHDA
XORUIY INVESTITSIYALARNI O‘ZLASHTIRISHNING IQTISODIY TAHLILI

Azimov Allaberdi O‘rinovich, Begaliyeva Madina Abdusamatovna

TIJORAT BANKLARI MUAMMOLI KREDITLARNI KAMAYTIRISH
MEXANIZMLARI ... 317
Jumanov Eshmamat Turdiyevich, Aslonov Muhammad Tosh o‘g‘li, Ergashev
Mirjon Yorqin o°g‘li

VARYING FORMS OF LEVERAGE ANALYSIS AND ITS USAGE .................. 324
Abduqgodirova Mohinur Anvar qizi

_________________________________________________________________________________________________________________|
WWW.MARKETINGJOURNAL.UZ 5



<é4 Marketing

ILMIY, AMALIY VA OMMABOP JURNAL Ne3-SON MART, 2025-YIL
ROLE OF INSTITUTIONAL FRAMEWORKS IN FACILITATING INDIAN
INVESTMENT IN UZBEKISTAN .....ooiiiii s 336

Abror Kucharov, Jyoti Meshram

TRANSPORT TIZIMINI SAMARALI RIVOJLANTIRISHNING ILMIY
ASOSLARI ..ot re s 344
Fayzullayev Javlonbek Sultonovich

KICHIK BIZNES SUBYEKTLARIDA RAQAMLI MARKETING FAOLIYATINI
TASHKIL ETISH ...t e e 357
Ergashxodjaeva Shaxnoza Jasurovna, Parpiyeva Gulhayo Ravshanbek qizi
KICHIK BIZNESNI RIVOJLANTIRISH ORQALI MINTAQA IQTISODIYOTINI
BARQAROR RIVOJLANTIRISH OMILLARI ...cocoiiiei e 366
Jumanov Ruslanbek Bobojonovich

THE ROLE OF THE PROFESSION OF GUIDE INTERPRETERS IN TODAY’S

Yaxshibayeva Raziya Imanali gizi

RAQAMLI TRANSFORMATSIYANING AN’ANAVIY SANOATDA
STRATEGIK QARORLAR QABUL QILISHGA TA’SIRI...............oooiiiiiiiieeenn. 380
Mullabayev Baxtiyarjon Bulturbayevich, Tyurahanov Shamsitdin Djamshid o‘g‘li
AGROSANOAT MAJMUASINI RIVOJLANTIRISHDA IJTIMOIY
INFRATUZILMASINING ROLI VA O°RNI.......cooiiiiiiiii e 389
Sultonov Sirojiddin Normurolovich

THE ROLE OF THE STATE IN THE DEVELOPMENT OF TOURISM IN
UZBEKISTAN L.ttt et et e e st e re e nesne e 396
Olimova Sevara Komil kizi

QISHLOQ XO*‘JALIGIDAGI XAVFLARNI BOSHQARISH STRATEGIYALARI:
DEHQONCHILIKDAGI NOANIQLIKLARNI VA TAVAKKALCHILIKLARNI
BARTARAF ETISH ... 406
Mullabayev Baxtiyarjon Bulturbayevich, Mo‘minov Muslimbek Mirzoxid o‘g‘li
DEVELOPMENT OF THE ECONOMY OF UZBEKISTAN BASED ON
INNOVATIVE ACTIVITIES ...ttt 416
Mukumova Nargis Nuriddinovna, Nasirov Dilshod Farhadovich, Toshimov Ulugbek
Hakimovich

MOLIYAVIY SAVODXONLIK VA IJTIMOIY TARMOQLARNING IQTISODIY
BARQARORLIKEKA TA’SIRI......oootiiiiiiiiii i 424
Eshpulatova Muazzam Barnoyevna

ICHKI AUDITDA TAHLILIY AMALLARNI QO‘LLASHNING NAZARIY
ASOSLARI ... et a e e e aaraa e e e 435
Maxmudova Sharifa EImurodovna

THE ECONOMIC SIGNIFICANCE OF ADALINE NEURAL NETWORKS IN
FINANCIAL DECISION-MAKING ......cocoiiiceieceesese e 445
Mirzayev Shoxrux Normurod o‘g‘li

WWW.MARKETINGJOURNAL.UZ 6



<é4 Marketing

Y ILMIY, AMALIY VA OMMABOP JURNAL Ne3-SON MART, 2025-YIL

AHOLINING IJTIMOIY-IQTISODIY TURMUSH DARAJASINI OSHIRISHNI
XUSUSIY  TADBIRKORLIKNI  RIVOJLANTIRISHNING  IQTISODIY
I | 454
Raximov Anvar Norimovich, Annayev Abbos Baxtiyor o‘g‘li

ULGURJI SAVDO MARKETINGINING O‘ZIGA XOS XUSUSIYATLARI......460
Xolmamatov Diyor Hagberdiyevich

ELEKTR ENERGIYASI UCHUN TARIF REJALARINI LOYIHALASH.......... 470
Samiyev Shohrux Faxriddin o‘g‘li

TA’LIM SOHASINI RIVOJLANTIRISHDA INVESTITSION LOYIHALARNI
BOSHQARISH MEXANIZMINI TAKOMILLASHTIRISH........cccocoiiiiiiieee, 480
Adxamova Komilabonu lIxom qizi, Saidov Mash’al Samadovich

IJTIMOIY MUHIM OZIQ-OVQAT MAHSULOTLAR NARXLARINING
KELGUSI TENDENSIYALARINI PROGNOZLASHNI EKONOMETRIK
TAHLILLAR ASOSIDA MODELLASHTIRISH ..o 489
Jumayev Olimjon Sadulloyevich

MARKETING VA LOGISTIKA TAMOYILLARI ASOSIDA HUDUDLARDA
AGROLOGISTIKA MARKAZLARINI RIVOJLANTIRISH. ..o 511
Xolmamatov Diyor Hagberdiyevich

SANOAT KLASTERLARINING SHAKLLARI VA KLASTER
SUBYEKTLARINING O‘ZARO KORPARATIV MUNOSABATLARI............... 522
Mamadaliyev Anazxon Ziyodillayevich

DEHQON BOZORI SAVDOSINING XARIDORLAR TALAB-EHTIYOJINI

QONDIRISHDAGI O‘RNI VA ROLL........occiiiiiiiiiii e 527
Ivatov Irisbek

QISHLOQ XO‘JALIGINI IXTISOSLASHISHINING INTENSIV
RIVOJLANISHNI TA’MINLASHDAGI AHAMIYATI ....ooooooviiiiiiiiiiiiiieees 535
Saburov Jumanazar Saliyevich

CHAKANA SAVDO FAOLIYATIDA NEYROMARKETING
STRATEGIYALARIDAN FOYDALANISH AHAMIYATI oo 542

Saminjonov Nurilloxon Abdubanno o‘g‘li

SANOAT KLASTERLARI — SANOAT SALOHIYATINI OSHIRISHNING
STRATEGIK YO‘NALISHI SIFATIDA .....cocooiiiiiii e 549
Sobirov Azizbek Avazbekovich

NEFT VA GAZ RESURSLARIDAN FOYDALANISHDA INNOVATSION
TEXNOLOGIYALAR VA ULARNING IQTISODIY SAMARADORLIGI......... 555
Xalimov Akmaljon Axmadovich

OLIY TA’LIM TIZIMIDA RAQAMLI TEXNOLOGIYALARNI QO‘LLASH
USULLARINI TAKOMILLASHTIRISH. ..o 561
Xusniddinov Yorqinjon Muhiddin o‘g‘li

APPLE KOMPANIYASINING MARKETING STRATEGIYALARIDAN
FOYDALANISH TAHLILL ... 567
Yaxyoxonov Niyozxo‘ja Baxroil o‘g‘li

_________________________________________________________________________________________________________________|
WWW.MARKETINGJOURNAL.UZ 7



<é4 Marketing

Y ILMIY, AMALIY VA OMMABOP JURNAL Ne3-SON MART, 2025-YIL

RAQAMLI MARKETINGNING ZAMONAVIY TURIZMGA TA’SIRI ............. 575
Abduvaxidov Abdumalik Maxkamovich

TOSHKENT SHAHRIDA BOLALAR VA O‘SMIRLAR TURIZMINI

RIVOJLANTIRISH MEXANIZMLARINING ASOSIY TAMOYILLAR............ 584
Islomova Dilrabo Salomovna

O‘ZBEKISTON RESPUBLIKASI HUDUDLARIDA BILIM
IQTISODIYOTINING RIVOJLANISH DARAJASINI BAHOLASH UCHUN
USLUBIY YORDAMNI SHAKLLANTIRISH .....ccoviiiiiie e 591

Xolmirzayev Ulug‘bek Abdulazizovich

OLIY TA’LIM TIZIMINI MIQDOR VA SIFAT KO‘RSATKICHLARI ASOSIDA
BAHOLASH MEZONLARI VA KO‘RSATKICHLARI................c oo 602
Hakimova Mushtariybonu Hamid gizi, Bozorova Muazzam Hamid qizi,

IHTTNING CRAM METODOLOGIYASI ASOSIDA TAHLIL (CHEXIYA
TAIRIBASI) ..o 608
Hakimov Hakimjon Abdullo o‘g‘li

SANOAT KORXONALARIDA TEXNIK TARTIBGA SOLISH TIZIMIDA SIFAT
MENEJMENTIDAN FOYDALANISHNI TAKOMILLASHTIRISH ................... 615
Raximov Ilyos Muydinovich

MILLIY MODANING GLOBAL MADANIY VA RAQAMLI
KOMMUNIKATSIYA UYG‘UNLIGIGA ASOSLANGAN STRATEGIK
MARKETING YONDASHUWV L.....cvciiiiieeceeeee e 627
Tuxtaeva Oydinoy Normamatovna

RESEARCH ON THE EFFECTS OF INTEREST RATE, INFLATION RATE AND
GROSS DOMESTIC PRODUCT (GDP) ON THE LEVEL OF FOREIGN DIRECT
INVESTMENT (FDI) INFLOWS (EVIDENCE FROM
UZBEKISTAN) ..ottt sttt sttt bt saer s 637
Azimov Shakhzod

OLIY TA’LIM MUASSASALARINING INNOVATSION TA’LIM LOYIHALARI
ASOSIDA RAQOBATBARDOSHLIGINI OSHIRISH ... 649
Eshov Mansur Po‘latovich

ENHANCING RETAIL PERFORMANCE: THE ROLE OF ECO-MARKETING
STRATEGIES IN ACHIEVING ECONOMIC EFFECTIVENESS........cccccovnnn. 663
Zilola Davronova G’ulomovna

WWW.MARKETINGJOURNAL.UZ 8



ILMIY, AMALIY VA OMMABOP JURNAL Ne3-SON MART, 2025-YIL

COBEPHIEHCTBOBAHMUE MCITIOJIb30BAHUSI MAPKETHHI OBBIX
CTPATETHUI B NOBBIILIEHUU KOHKYPEHTOCIHOCOBHOCTHU
NPEANPUATUI

PaxumoBa Tamuia baxoayp kusu
JloxkTopaHT TamKeHTCKOTro rocy 1apCTBEHHOTO
TPAHCIIOPTHOTO YHUBEPCUTETA

E-mail: tamila.rakhimova.94@mail.ru

AHHOTALUSA

B ,HaHHOﬁ CTAaTbC pACCMATPUBAIOTCA PA3JIMYHBIC MAPKCTUHIOBBIC CTPATCTHUH,
HaIIpaBJICHHBIC Ha IIOBBIINICHUEC KOHKypeHTOCHOCO6HOCTI/I HpGI[HpHSITHﬁ.
Uccnenyrorcss Takue moaxonapl, Kak aud@epeHimanys, IeHOBas KOHKYPEHITHUS,
(bOKYCHpOBaHI/Ie, HHHOBaHI/IOHHBIﬁ MAapKCTUHI' U IIAapTHCPCTBO. Kamnaﬂ CTpaTcruda
aHAIM3UPYETCS C TOUKH 3peHUs €€ 9(PPEKTUBHOCTU B YCIOBUSIX COBPEMEHHOTO PHIHKA,
a TAaKXXC IMPUBOAATCA ITPAKTHYCCKHC IIPHUMCPBI, IMOATBCPIKAAIOIINEC PC3YJIbTAThI ee
IMPUMCHCHUSI. Cratbs npeaoCTaBJIICT PCKOMCHAAIIMM JIA KOMHaHHﬁ, KEJIaromnux
YIydlinuTb CBOH PBIHOYHBIC MO3UIUHN C UCIIOJIb30BAHUCM PA3JIMIHBIX MAPKCTUHI OBBIX
MHCTpyMeHTOB. Ha ocHOBe aHanm3a ObLI CAeiaH BBIBOJ O 3HAYEHUU ajanTalyu
MAapKCTHHI'OBBIX CTPAT erui oA USMCHAIOINIHUCCA YCIIOBUA U HOTpC6HOCTI/I PpbIHKA.

KuiroueBbie cJjioBa: MapKETHUHTOBBIE CTPATETUH, KOHKYPEHTOCIOCOOHOCTD,
muddepennmanms, IICHOBAasA KOHKYPEHIIH, WHHOBAIIMOHHBIN MapKETHHT,
(bOKYCHpOBaHI/Ie, MMapTHCPCTBO, PBIHOYHAA AOJIA, JOAJIBHOCTb KINCHTOB, YCTOI?'I‘II/IBOG
pa3BUTHE.

Annotatsiya

Ushbu magolada korxonalarning ragobatbardoshligini oshirishga garatilgan turli
xil marketing strategiyalari ko'rib chigiladi. Farglash, narxlar raqobati, digqat
markazida Dbo'lish, innovatsion marketing va sheriklik kabi yondashuvlar
o'rganilmoqgda. Har bir strategiya zamonaviy bozor sharoitida uning samaradorligi
nugtai nazaridan tahlil gilinadi, shuningdek uni go'llash natijalarini tasdiglovchi amaliy
misollar keltirilgan. Magolada turli xil marketing vositalaridan foydalangan holda
bozor mavgeini yaxshilashni istagan kompaniyalar uchun tavsiyalar berilgan. Tahlil
asosida marketing strategiyalarini o'zgaruvchan bozor sharoitlari va ehtiyojlariga
moslashtirishning ahamiyati to'g'risida xulosa chigarildi.

Kalit so'zlar: marketing strategiyalari, ragobatbardoshlik, farglash, narxlar
ragobati, innovatsion marketing, diqgat markazida bo'lish, sheriklik, bozor ulushi,
mijozlarning sodigligi, bargarorlik.

Abstract

This article explores various marketing strategies aimed at enhancing the
competitiveness of enterprises. Approaches such as differentiation, price competition,
focus strategy, innovative marketing, and partnership are analyzed. Each strategy is
examined in terms of its effectiveness in the context of the modern market, and
practical examples are provided to support the results of its application. The article
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offers recommendations for companies looking to improve their market position using
different marketing tools. Based on the analysis, a conclusion is drawn about the
importance of adapting marketing strategies to changing market conditions and
consumer needs.

Keywords: marketing strategies, competitiveness, differentiation, price
competition, innovative marketing, focus strategy, partnership, market share, customer
loyalty, sustainable development.

BBEJEHUE

B ycnoBusax rimobGanu3aliid M CTPEMHUTENBHOTO Pa3BUTHS  PBIHOYHBIX
OTHOIICHUH KOHKYPEHIUS Ha PHIHKE CTAHOBUTCS OJHOW M3 KJIFOYEBBIX MPOOIEM IS
OpeanpUIATAA BCEX OTpaciieil. B yClIoBHAX NWHAMUYHOTO M3MEHEHHWS BHEIIHEH U
BHYTPEHHEH Cpelbl KOMITAHWU CTAJIKHBAIOTCS C HEOOXOJUMOCTBIO OBICTPOTO
pearpoBaHus Ha HW3MEHEHUsI MOTPeOHOCTEeH mnoTpeduTeNel, MOSBICHUS HOBBIX
TEXHOJIOTHA W TMoAXoA0B B Om3Hece. OmHMM 3 3P(HEKTUBHBIX WHCTPYMEHTOB IS
VIy4IICHUS TIO3UIMH Ha PBIHKE SBISACTCS MAapKETHHTOBAs CTpaTerws, KOTopas
MTO3BOJISIET TTOBBICHTH KOHKYPEHTOCITOCOOHOCTh OpTaHU3aIINH.

3apyOekHbIC U OTEYECTBEHHBIC UCCIICIOBAHUS TIOITBEPKAAIOT, YTO MPABHIILHOE
HCITOJIb30BAaHNE MAPKETHUHTOBBIX CTPATETHA MOYKET CYIIECTBEHHO MOBIUATH HA YCIEX
npeanpuatus. B vactHocTH, 3P dekTHBHOE BHEIPECHNE MAPKETHHTOBBIX TEXHOJIOTHHI U
WX ajanTarys K 0COOCHHOCTSIM JIOKATbHBIX PHIHKOB MTO3BOJISICT KOMITAHUH HE TOJBKO
yAEPKUBATH CYyIIECTBYIONINX MOTPEOUTENCH, HO ¥ MPUBIIEKATh HOBBIX. DTO OCOOEHHO
aKTyaJbHO B YCIIOBHUAX KECTKON KOHKYPEHIIMH, KOT/Ia BAYKHO HE TOJIBKO MPEIJIOXKHUTh
KaueCTBEHHBIN MPOJIYKT, HO U YCIEIIHO €ro MPOJIBUTaTh.

Tak, mo nanubIM cTatucTHKH, B 2024 rony 6omnee 45% poccuiickux KoMIaHui
OTMEUYalOT POCT CBOEH KOHKYPEHTOCHOCOOHOCTH Onarojapsi MOJECpPHHU3AIMH
MapKETUHTOBBIX CTPATETUil U BHEPECHUIO HOBBIX IIU(PPOBBIX HHCTPYMEHTOB [1]. D10
CBUJIETEIBCTBYET O TOM, YTO MCIOJIb30BaHUE JS(PPEKTUBHBIX MApPKETHHTOBBIX
CTpaTeTuii CTAHOBHUTCS HE TOJHKO HEOOXOIMMOCTBHIO, HO M 3HAYMMBIM (HDaKTOpOM,
OTIPEIEIAIONUM  JIOJITOCPOYHBIA  yCIeX KOMIIAHWM B  YCIIOBHUSX PBIHOYHOM
KOHKYPEHITHH.

Takum 00pa3oM, COBEpIIICHCTBOBAHWE MAPKETHHTOBBIX CTpPATeTHd W WX
WHTETPalAs B CTPATETHYECKOE YIIPABICHUE MPEANPHUATHIMH SBISICTCS BaXKHEHIIICH
3a/1auei JJIs MOBBIICHHS MX KOHKYPEHTOCTIOCOOHOCTH.

JUTEPATYPHBINA OB30P

B nmnocnegHue roapl Ha MEXAYHApOJHOM apeHe aKTHUBHO IPOBOASTCS
VCCJIEIOBAHMSI, HAMPABICHHBIE HA COBEPILIEHCTBOBAHME MAPKETHMHIOBBIX CTpPATErHid
JUIA  TIOBBIIIEHHS KOHKYypeHTOocnmocoOHocTH mpennpustuil. Ocoboe BHUMaHUE
YAEINSETCs BIWSHUIO MHHOBALMOHHBIX TEXHOJIOTHI, aJjanTallii CTPATErMii K MECTHBIM
YCIJIOBUSIM U UCTOJIb30BAaHUIO HOBBIX LIU(PPOBBIX HHCTPYMEHTOB.

B cBoeii pabore “Mapkerunr 5.0: Texnonoruun ans yenoseuecta” @.Kotiep
UCCIEAyeT poib UU(PPOBBIX TEXHOJOTUH M HCKYCCTBEHHOTO HWHTEJUIEKTa B
MapKEeTUHIOBBIX cTpaTerusix. OH YTBEp)KIAeT, YTO KOMIAHUH, HCIHOJIb3YIOIIHE
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TEXHOJIOTMM JJI1 MEePCOHANM3alMKd M aHaiu3a MOTPEOUTENHCKUX JIaHHBIX, HUMEIOT
3HAYUTENIbHOE TPEMMYIIECTBO B TOBBIIICHUH CBOCH KOHKYPEHTOCIOCOOHOCTH.
CoriacHo ero ucciae10BaHNIO0, TAKHE KOMIIAHUH YBEJIMYMBAOT CBOKO PHIHOYHYIO JOJTO
Ha 25% Onaromapsi 6oJjiee TOYHOMY TAPTETHHTY U YIYUIIEHUIO KITMEHTCKOTO OMbITa[2].

B kxuure “KOHKYpEHTHOE€ MNpPEUMYIIECTBO: CO3JaHUE U MOIAACPKAHUE
peBOCXOAHON mpousBoautTenbHocTh” M.IlopTep paccMaTtpuBaeT METOIBI CO3IAHMS
KOHKYPEHTHBIX MPEUMYIIIECTB, BKJIFOYasi THHOBAIIMOHHBIC MAPKETUHTOBBIE CTPATETHH.
OH noiuepKUBaeT BaXKHOCTh AU depeHnanuy npoaykra u 3pGeKTUBHON cTpaTeruu
3aTpar JJIsl MOBBIIICHUS] KOHKYpeHTocrocoOHocTu. Ero uccnenoBanue mokasasno, 4To
KOMITaHUH, padoTaromue 1o ctparerun auddepennuanuu, umerot Ha 15-20% Gonee
BBICOKHE ITOKA3aTe) I PUOBUIH B JIOJITOCPOYHON nepcrekTuse [3].

B cBoeit pabote “Pemienne HoBaTopa: co3fgaHUE W MOJJEP>KaHUE YCIEIIHOTO
pocta” C.KpucrteHceH uccienyeT BIUsIHIE HHHOBAIIMI HAa MAPKETUHTOBBIE CTPATETUU
koMIraanuid. OH yTBEP)KIAET, YTO KOMITAHUSAM HEOOXOIMMO BHEAPSTH HHHOBAIIMOHHEIC
MapKETUHTOBBIC MTOAXObI, YTOOBI HE TOJEKO BBIKUTH B YCIOBUSAX KOHKYPCHIIHH, HO H
akTUBHO pacTH. COrjlacHO €ro HMCCIIeJJOBAaHUSM, WHHOBAIIMOHHBIE MAapKETHHTOBBIC
CTpaTernuy yBEJIMUMBAIOT TIOXOJAHOCTh KommnaHuii Ha 18% B TedeHue mepBoro rojaa ux
BHepeHus [4].

B wuccnepoBanun “Crtpareruu 1uu@poBOro MapKETHHTA: POJb COLUAIBHBIX
cerei’” {00 m XWUTII aHATU3UPYIOT POJIb COLMAIBHBIX MEAHa B MAPKETHHIOBBIX
ctparerusx. OHM TPUIUIM K BBIBOAY, UYTO KCIOJIb30BAHHE COIMATIBHBIX CETEH
MO3BOJISIET KOMMAHUAM 3()PEKTUBHO B3aUMOJICUCTBOBATh C KIMEHTAMH M TMOBBIIIATH
CBOI0 KOHKYPEHTOCIOCOOHOCTh. COrjlacHO MX HCCIIEOBAaHHMIO, KOMIIAHUHU, AKTUBHO
MCIIOJIB3YIONINE COLMANIbHBIE ME/INa, YBEIMUYUBAIOT CBOIO KIMEHTCKYI0 6a3y Ha 30%
[5]. B cBoeit pabore “Konkypennus 3a Oyaymiee” C.Ilpaxaman ucciemyer, Kak
KOMIIAHUM MOTYT CTPOUTh MAapPKETHHIOBbIE CTPATETMH HAa OCHOBE OyIyIIux
teHaeHnid. OH OTMEUYaeT, YTO YCIENIHbIE KOMITAHWW B OyaymieMm OyIayT Te, KTO
CMOXET TpeACKa3aTb W3MEHEHHS B TMOTPEOUTENBCKUX NPEANOYTEHUSIX U
aJIanTHPOBaTh MApKETUHT TOJ STH W3MeHeHusa. Ero mcciemoBaHue Mokasanao, 4TO
KOMIIaHUH, TIPECKa3bIBAIONINE U3MEHEHHS B TIOBEJICHUH MOTpeOUTENeii, MMEIOT Ha
20% 0os1ee BRICOKYIO KOHKYPEHTOCIIOCOOHOCTH [6].

B cBoeit pabote “OTKpbIThIE MHHOBAIIMW: HOBBIM UMIIEpATUB AJIsI CO3JAHUS U
MOJIy4YeHUs] MpUOBLIM OT TexHojorui” YecOpo aHamu3UpyeT, KaK OTKPHIThIE
WHHOBAIIMU BJIUSIOT HA MAPKETHUHTOBbIE cTpaTeruu. OH yTBEpXKAAeT, YTO KOMIIAHUH,
WCIIOJIB3YIONIUE BHEITHUE HCTOYHUKH HJIEH IS CO3/JaHMsI HOBBIX MPOIYKTOB H
MapKETUHTOBBIX CTpaTeTUil, CTAHOBATCA O00JIe€ KOHKYPEHTOCIOCOOHBIMH. FEro
MCCJIEIOBAHMS TIOKA3aJii, YTO TaKWe KOMITAHUH YBEITUYHBAIOT CBOIO MPUOBLTH Ha 12%
B TeUEHHE IBYX JieT [7].

B cBoem wuccnemoBanuu “bpenmuHr u OpeHmoBeii  kanutan” Kemiep
MOMYEPKUBACT BaXXHOCTh OpEHIMHTA KaK KIIIOYEBOTO JJIEMEHTAa MapKETHHTOBOM
CTpaTeruu JyIs MOBBIMICHUST KOHKYPEHTOCTIOCOOHOCTH. OH YTBEPKAAET, UTO CHIILHBIN
OpeH/ moMoraeT KOMITaHUSIM HE TOJIKO YKPEMUTh CBOKO PHIHOYHYIO TIO3HIINIO, HO U
YBEJIMYUTH JIOSIBHOCTh KIMEHTOB. Ero mcciemoBaHue moka3ano, 4TO KOMIAHUH C
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XOpOIIO Pa3BUTHIMU OpeHJaMu HMMET Ha 25% OoJblle IIAaHCOB Ha YCHENIHYIO
KOHKYPEHIIMIO Ha MUPOBBIX PhIHKaX [8].

METOAOJIOT USA

[lenb JaHHOTO WCCIENOBAHMS SIBISETCS aHAIU3 W COBEPIICHCTBOBAHUE
MapKETHUHTOBBIX CTPATErUi ISl HOBBIIICHUS] KOHKYPEHTOCIIOCOOHOCTH IPEANPUSITUH.
JIist  gocTwKeHus O3TOW 1enu OyJeT WCIHOJb30BaH KOMIUIEKCHBIA — ITOJXO],
BKJTIOYAIONINN KaK Ka4eCTBEHHbBIC, TAK U KOJMUYECTBEHHBIE METObI HCCIIEIOBAHUSI.
OTO MO3BOJUT MOJMYYUTH 0oJiee MOJHOE MPEICTABICHHUE O TEKYIIEM COCTOSHUU U
BO3MOKHBIX HAMNPABJICHUSAX YIYUYLICHHUS MApPKETHUHIOBBIX CTPATETUH B YCIOBHUSX
BBICOKOW KOHKYPEHIUU.

[lepBbIM  3TalloM  MUCCIEAOBAaHUS  SBISIETCS  AHAlW3  CYIIECTBYIOLINUX
TEOPETUYECKUX M MPAKTUYECKUX MATEpPUAJIOB IO TEME, BKJIIOYas HAy4YHbIE CTaTbhH,
OTYETHl O TEKYIIMX TEHJCHIMUSAX B MApPKETHUHTOBBIX CTPATETHSIX W PE3YJIbTaThl
MPAKTUYECKUX HCCICIOBAaHUN. ODTOT METOJ TMO3BOJIUT cHOpMUpPOBATH o0OIIEe
MPEJCTABIICHUE O CYIIECTBYIOIIUX MOAXOJaX M METoAaX, a TaKXKe O TOM, Kakue
CTpaTeruu y>ke 3apeKOMEHI0BaIM CeOs B YCIOBUSAX BHICOKOW KOHKYPEHIIUU.

JInst u3ydeHus MapKETUHTOBBIX CTpaTeruii, MPUMEHSIEMbIX Ha MpPaKTHUKE, OyaeT
MPOBEJICH KOHTEHT-aHAJIU3 PEKJIaMHBIX MaTepualioB, MyOJUKaIUid B COLMAIBHBIX
CETAX, OTYETOB U KEMC-CTaau KOMMaHUN. DTOT METO] MO3BOJIMUT BHISIBUTh Hanbosee
3¢ PeKTUBHBIE U TOMYJISIPHBIC MTOAX0/IbI B 00JIaCTH MapKETHUHTa, KOTOPHIE MOTYT OBITh
aJanTUPOBAHBI JIJIS MOBBIIICHUS] KOHKYPEHTOCIIOCOOHOCTH MPEITPUSATHH.

st cOopa MEepBUYHBIX JAHHBIX TJIAHUPYETCS MPOBECTH CEPUI0 OIMPOCOB U
MHTEPBBIO C MAPKETOJIOTaMHU, PYKOBOJUTEISIMU KOMIIAHUN U DKCIIEpTaMu B 00JIacTH
ousneca. Omnpockl TOMOTyT coOpaTh HWHGOPMAIMI0O O PEANbHBIX MOAXO0JaX M
mpo0jemMax, ¢ KOTOPhIMHU CTAJIKHBAIOTCS TMPEANPUITHS B TMPOIECCe pa3padOTKU U
BHEJIPEHUS MAPKETUHIOBBIX cTpaTeruil. IHTepBhIO ¢ AKCIEpTaMu MO3BOJIAT TITyOxke
MOHATh, KAaKU€ METOJbl U HWHCTPYMEHTHI paboTaioT Haubonee 3PGEKTUBHO B
Pa3JIMYHBIX CEKTOPaX YIKOHOMUKH.

Jlns M3ydeHHsl yCHEeNIHbIX MPUMEPOB BHEIPEHUS] MAPKETHUHTOBBIX CTpaTETUi
OyJIeT UCIoib30BaH Keic-meTon. B pamkax sToro Meroaa OyayT NpoaHaIu3UupPOBaHBI
YCIEIIHbIE MPUMEPHI U3 MPAKTUKU PA3IMYHBIX KOMIIAHUN, KOTOPbIE CMOTJIA TOBBICUTH
CBOI0O KOHKYPEHTOCHOCOOHOCTh C TOMOIIbI0 HWHHOBAIIMOHHBIX MapPKETHHTOBBIX
cTpaTeruii. DTO TMO3BOJUT HE TOJBKO TMOHSATh, KaKU€ METOJAbl paboTaroT, HO U
aJanTUPOBATh UX K YCIOBUSIM KOHKPETHBIX MPEITPUATHIA.

Jlnst TONTBEpPKACHHUS THUIOTE3 M TPOBEPKH dPPEKTUBHOCTH PaA3IAYHBIX
cTpareruii OyJeT MpoBeJeH CTATHUCTHYECKUN aHAJIW3 JIaHHBIX, TOJYYCHHBIX B XOJE
MCCJIEIOBaHMS. DTO MOXKET BKJIIOYATh aHAIN3 (PMHAHCOBBIX TMOKa3aTeyeld KOMIaHUH,
TaKMX KakK yBEJIMYCHHE MPHUOBUIN, PHIHOYHOW JOJIM WM YPOBHS JIOSUIBHOCTH
MOTpeOuTENeH 10 U MOCcae BHEAPCHUS MAPKETHHTOBLIX W3MeHeHuH. VMcnonb3oBanue
CTaTUCTUYECKUX METOJOB TMO3BOJMUT TOJATBEPAUTh CBSI3b MEXIY BHEIAPCHUEM
MapKETHUHTOBBIX CTPATETUN U YIYUYIlIEHHEM KOHKYPEHTOCIIOCOOHOCTH.

[Ipeanonaraercsi, YTO UCHOIB30BAHUE MPEATIOKEHHOW METOIOJIOTHH TTO3BOJIUT
JOCTUYD CIEAYIOIINX PE3yJIbTATOB:
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e BrisiBieHHe  KIIOYEBBIX  (PAKTOPOB,  BIMAIOIIMX  HA  TOBBIIICHUE
KOHKYPEHTOCTIOCOOHOCTH MPEANPUATUI Yepe3 MapKETUHTOBbIE CTPATETHH.

e Omnpenenenne HQQEKTUBHBIX METOJOB M HHCTPYMEHTOB MapKETHHIA,
KOTOpBIE€ IOMOT'YT KOMIIaHUSIM aJJalTUPOBATHCS K OBICTPO MEHSIOIIEMYCSl PHIHKY .

e Pa3paboTka peKOMEHJAlMil 10 BHEAPEHUI0 MApKETHHIOBBIX CTpaTeruil B
pa3IMYHBIX CEKTOPAaX HKOHOMHUKHM C Y4YETOM cnenupukud Ou3zHeca M NOTPEOHOCTEM
LIEJIEBBIX ayAUTOPUN.

e OreHKa BIUSHUS MAPKETUHTOBBIX CTPATErHil Ha (PMHAHCOBBIE PE3YyJIbTaThl U
PBIHOYHBIE MMO3ULUHU TPEAITPUATHN.

Hcnonp30BaHne KOMIUIEKCHOTO TMOJAXOAA M COYETAHHWE PA3IMYHBIX METOIOB
HO3BOJUT O0JIee TOYHO OLIEHUTh, KaKME aCHEKThl MAPKETUHIA SIBISIOTCA Haubosee
BaXXHBIMU JUJIsl MOBBILIEHUS] KOHKYPEHTOCIIOCOOHOCTH KOMIIAaHMM B COBPEMEHHBIX
YCIIOBUSX.

AHAJIN3 U PE3YJIBTATDBI

CoBpeMeHHbIE U3BMEHEHHS B MUPE U B Y30€KHCTaHE OKa3bIBAIOT 3HAUUTEIILHOE
BIIMSIHUE HA MApKETUHTOBBIE CTPATErMM M Ha TOBBIIIEHWE KOHKYPEHTOCIIOCOOHOCTH
npeanpuatuii. C yd4eToM Tiio0au3aiii, CTPEMUTEILHOTO Pa3BUTHUSL TEXHOJOTUH U
M3MEHEHHUI B MOTPEOUTENIbCKUX MPEINOUYTEHUSIX KOMIIAHUHM 00s13aHbI aJanTHPOBATh
CBOM MAapKETUHIOBBIE CTPATErMH, YTOOBI OCTABAThCS KOHKYPEHTOCHOCOOHBIMH B
YCJIOBHSIX COBPEMEHHON 3KOHOMHUKH.

Ha mexnayHaponHoil apeHe HaOJIOHaeTcs SIBHBIM TpeHJ K LHU(PpOBHU3ALUU
MapkeTHHra. Bce OoJbllie KOMITAaHUH HMCIONB3YIOT JaHHbIe, Oonbmue naHHbie (Big
Data), HCKyCCTBEHHBIH HHTEIUICKT U APYTUe MUPPOBBIC TEXHOIOTUH ISl Pa3padOTKU
MEPCOHAIM3UPOBAHHBIX MApPKETUHIOBBIX cTpareruid. Hampumep, komnaHuu, Takue
kak Amazon wu NetfliX, npuMeHsOT anrOpUTMBI MAIIUHHOTO OOYYEHHUS IS
MpEACKa3aHusl MPEANOUYTCHUM MOTpeOuTeNel W CO3/IaHus TMEePCOHATU3UPOBAHHBIX
NpPEUIOKEHU,  YTO  TO3BOJSIET MM  CYLIECTBEHHO  YBEIUYUTh  CBOIO
KOHKYPEHTOCIOCOOHOCTh M PHIHOYHYIO JOJIO.

Jpyrum Ba)KHBIM aCHEKTOM SIBJISIETCS. POCT 3HAYMMOCTH COLUAIIBHBIX MEIUa B
MapKeTUHTOBBIX cTparerusx. ComnuanabHble ceTH, Takue kak Facebook, Instagram wu
TikTok, urparoT KIHOYEBYIO pOJIb B MPOABIKEHHUH OpPEHIOB, CO3/1aBas HOBBIC
BO3MOXHOCTH JUJIsl B3aUMOJICUCTBUSL C TOTpeOuTensimu. Bce Oombie KoMmaHUn
HCIIONB3YIOT 3TU IMIAT(OPMBI HE TOIBKO JUISI peKiambl, HO U s (hOPMUPOBAHUS
JOSUTBHOCTU MOTpEeOUTENeN Yepe3 MHTEPAKTHUBHBIM KOHTEHT U MPSAMOE OOIIEHHE C
ayJUTOPUEN.

Kpowme Toro, B mocieHue rojpl HA0IOJAETCS YCUIIEHUE TPEHIOB YyCTOMYUBOTO
pa3Butus. Kommanuu, OpHUEHTHUPOBAHHBIE HAa SKOJOTHMYECKYIO U COIUAIBHYIO
OTBETCTBEHHOCTh, CTAHOBSTCS Oo0Jiee MpUBIICKATEIBHBIMUA IJisi TOTpeOutencii. B
YaCTHOCTH, OpEHIbI, aKTUBHO paboTaronue Haa HKOJOTHYECKON YCTOMYMBOCTHIO
CBOUX MPOJYKTOB, MOJIy4YalOT JIOMOJHUTEIbHBIE KOHKYPEHTHBIE NMPEUMYIIECTBA, a
TaK)Ke€ MOTYT PACCUUTHIBATH HA MIPUBJICUEHUE 00JIe€ IMUPOKOU U JOSITBHON ayIUTOPHUH.
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B V306ekucrane, kak 1 BO BCEM MHUpPE, NPEANPUSATUS HAYMHAIOT OCO3HABATh
BAKHOCTh MOJIEPHU3ALIMM CBOMX MAapKETHHIOBBIX cTpaTeruii. B mociienHue rojsl
HaOJIIOAAeTCsl YBEJIIMUEHUE MHTEpeca K HU(PPOBOMY MAPKETHHIY M HCIIOJIb30BAHUIO
COLIMAJIBHBIX ceTeil. MHOTHe y30€KCKHe KOMITAaHUH HAYMHAIOT aKTUBHO MCIOJIb30BaTh
takue maTdopMmel, kak Instagram, Facebook u Telegram mist npoaBmkeHus cBonx
OPOAYKTOB M YCIOYr, 4YTO JaeT KM BO3MOXKHOCTb pACHUIUPATH PHIHOK |
B3aUMOJIEHCTBOBATh C MOTPEOUTEISIMH.

Oco0oe BHUMaHUE YAENSETCS Pa3BUTHUIO OHJIAMH-TOProBiu. [Iporpammel u
mw1atGOopMbI IS SJIEKTPOHHOM KoMmMmepiuu, Takue kak Ozon.uz, Uzum Market u
JIpyrUe, CTaHOBATCS Bce 0OoJiee MOMYJSPHBIMU, M OWU3HECHl aKTUBHO MEPEXOMIST B
OHJIalH, Tpejyiaras TMOKyMareasiM YIOOHbIH U OBICTPBIA COCOO MNPUOOPETEHHUS
TOBApOB U ychnyr. B 9Toll CBsI3M MapKETUHTOBBIE CTPATETUH, HAIPABICHHBIC Ha
ONTUMU3ALMIO HUHTEPHET-NPOJAX U TPHUBJICUCHUS LEJICBOM ayJUTOPUH 4Yepes
ur(ppoBbIe KaHAJbI, TPUOOPETAIOT BCE OOJIbILIEE 3HAUEHUE.

HemanoBaxHubiM (hakTopoM B Y30€KHCTaHE SIBISETCS POCT 4YUCIa MAJbIX U
CPEIHUX MPEANPUITHIL, KOTOPBIE, B CBOIO OUYEPE/Ib, CTATKUBAIOTCS C HEOOXOIUMOCTBIO
VIYYIIEHUs] CBOMX MApKETHUHIOBBIX CTPAaTE€TUH ISl KOHKYPEHTOCIIOCOOHOCTH Ha
BHYTPEHHEM M BHEIIHEM pbIHKaX. B paMkax TrocyJapCTBEHHOH MPOrpaMMBI
“Iludposoii  V3oekucran 20307 [9] npeanpuHUMAIOTCS IIAaru MO YIIYYIICHUIO
MH(DpaCTPYKTYphl U HU(POBU3ALMKA OU3HECA, YTO CIIOCOOCTBYET BHEIPEHUIO HOBBIX
MapKETUHTOBBIX TEXHOJOTUN U CTPATETUH.

Ha ocHOBe mNpoBEAEHHOIO aHalM3a MOXXHO CJeJaTh HECKOJIbKO Ba)KHBIX
BBIBOJIOB:

1. [MudpoBuzamuss MapKeTUHTa CTAHOBHUTCS  TJI00AJbHBIM  TPEHIOM,
KOTOpPBI aKTHUBHO pAaclpoCTpaHseTcss W B Y30ekucrane. Kommanuu, KOTOphIe
YCHEIIHO BHEAPSIOT HU(GPOBBIE TEXHOJIOTMM W HCIOJIB3YIOT COLMAIbHBIE CETH,
CIIOCOOHBI 3HAYUTENIBHO MOBBICUTH CBOK0 KOHKYPEHTOCTIOCOOHOCTb.

2. [lepcoHanu3aisi MapKeTUHTa Yepe3 HCIIOJIb30BAaHUE JaHHBIX W
HMCKYCCTBEHHOIO HHTEJUIEKTAa TOMOTraeT KOMMAaHUSM TOYHEE MPOrHO3UPOBATH
MOTPEOHOCTH CBOMX KJIMEHTOB M MPEJOCTABISATH 00Jiee PelIeBaHTHBIE MPEIJIOKEHUS,
YTO CIIOCOOCTBYET YJIYUIIEHUIO KIIMEHTCKOTO OMBITA U MOBBIIICHUIO JIOSJIBHOCTH.

3. YcToilunBoe pa3BUTHE WU BHUMAHUE K SKOJOTMYECKOW M COLMAIbHOU
OTBETCTBEHHOCTH  CTAHOBSATCS  BaXHBIMH  (paKToOpaMud Uil  TIOBBIIICHUS
KOHKypeHTocnnocoOHOCTH. KommaHuu, KOTOpbIE CTpOSIT CBOM MAapKETUHIOBBIC
CTpaTeruy ¢ akLlEHTOM Ha yCTOHYHUBOCTb, ITOJTy4atOT TONOJHUTENbHbIE KOHKYPEHTHBIE
IPEUMYIIECTBA.

4, B V30ekucrane axkTHUBHOE WCIIOJL30BAHUE COLMAJBHBIX Meaua U
MpoBbIX MIATGOPM CO3/1aeT HOBBIE BO3MOXKHOCTH Il Om3Heca. C mepexoaom
MajlblX W CpPEAHMX MNPEANPUATHNH B OHJIAWH-CpENy MOSBISIETCS MOTPEOHOCTh B
COBEpUIEHCTBOBAHUU MAapKETUHTOBBIX CTpaTerui, YTOOBI 3¢ pexTuBHO
KOHKYPHUPOBaTh Ha HAITMOHATLHOM U MEXIYHAPOJIHOM PHIHKaX.

Takum oOpa3oMmM, Kak Ha MHUPOBOM YpOBHE, TaKk M B Y30eKHCTaHe,
MapKETUHTOBBIE CTPATErMH MEPEKUBAIOT 3HAYUTEIbHbIE U3MEHEHUS, 00YCIIOBIIEHHBIE
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uudpoBU3alKeil, THHOBAIIUSIMU B 00JIACTU JAHHBIX U YCTOWYUBBIM Pa3BUTHEM. DTH
TEHJICHIIUU OTKPBIBAIOT HOBBIE TOPU3OHTHI [JIi KOMIIAHUM, KOTOPBIE CTPEMSITCS
VIYUIIUTh CBOIO KOHKYPEHTOCIIOCOOHOCTh 1 BHINTH Ha HOBBIC PHIHKH.

CyliecTByeT MHOXKECTBO MAapKETUHIOBBIX CTPAaTErWil, KOTOpPbIE KOMITAHUHU
MOTYT WCIIOJIb30BaTh JUIsI TIOBBIMIEHUS CBOEH KOHKYPEHTOCHIOCOOHOCTH. OTH
CTpaTeruu MOMOTAIOT KOMIAHUSM YKPENUTh CBOM MO3UIMUA HA PHIHKE, MPHUBJICYb U
yIepKaTh KJIIMEHTOB, a TAKXKE BBIJICIUTHCA CPeId KOHKYPEHTOB. Huke npecTaBiieHbl
MATh OCHOBHBIX CTpaTeruil, KOTOpBIC SBISIOTCS HaubOosiee 3>PGEKTUBHBIMH IS
YIIy4IIEHUS] KOHKYPEHTOCIIOCOOHOCTH TIPEANPHUSTUH.

( )

Crparerust nuddepeHmanuu

Crparerust IeHOBOW KOHKYPEHLIUU

Crparerust pokycupoBaHusl (HUIIEBAHHE)

CTpaTePI/IH HWHHOBAIlUOHHOTO MApKETUHI'a

Crparerus napTHEpCTBa U COTPYAHUUYECTBA
\ J

Pucynok 1. MapKkeTHHIOBbI€ CTPATEruu JIJIsl MOBBIIEHUS
KOHKYPEHTOCIIOCOOHOCTH NpeAnpUATHH

Crpaterust auddepeHmanuy  HampaBjieHa Ha CO3/aHUE YHUKAJIBHBIX
MIPEIOKCHHH, KOTOPBIE BRIJICTSIOT KOMITAHUIO CPEN KOHKYPEHTOB. ITO MOXKET OBIThH
VHUKAQJIBHBIH TIPOAYKT, WHHOBAIIMOHHAS YyCIIyra, OPWTHHAJIBHBIN OpeHa wWin
ocoOeHHasl IIEHOBasl TOJUTHKA. VICIONB3ys 3Ty CTpaTEruio, KOMIAHUS CTPEMHTCS
co3aaTh MPOAYKT, KOTOPBIM HE MMEET aHAJOrOB Ha PBIHKE, WU TpPEIjaract e€ro ¢
VHUKAQJIBHBIMU XapaKTePUCTUKAMH, KOTOPHIC MACNAI0T €ro MPUBICKATECIbHBIM IS
notpebutencii. Hampumep, Apple wucnone3yer crpateruio auddepeHnmraiim,
nmpeasiarasi MPOAYKTHl C YHHKAJIbHBIM JU3aHHOM M (DYHKIIMOHAJIBLHOCTBIO, YTO
ITO3BOJIICT KOMITAHUHM OCTaBaThCS JIMJICPOM Ha PhIHKE TEXHOJIOTHIA.

[{enoBast KOHKYpEHITUS 3aKJIF0UYAETCA B TOM, YTO KOMIIAHUS CHIDKAET CBOM 1ICHBI
JUIL TOro, YTOOBI NPHUBJICYL OOJBIIEC MOTPeOHTENeH. DTOT IMOIX0J OCOOCHHO
3¢ (PEeKTUBEH B OTPACTIAX, T/I€ KOHKYPEHTHI MPEAJIaraloT CX0KHE TOBAPHI W YCITYTH.
BaxHo, 4TO 11eHOBAs CTpaTerus HE BCETa MOApa3yMeBaeT TOJIbKO CHIKEHHUE TICH; OHa
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MOJKET TaK»e BKJIIOYaTh B CEOs MPEIOKEHUE BHITOJIHBIX aKIIU, CKUJOK U OOHYCOB.
Hanpumep, xommanuu, pabortaromue B cdepe PO3HHUYHOM TOPrOBIM, YAaCTO
HCIIOJIb3YIOT LIEHOBBIE CTPATETUH ISl IPUBJICUEHUSI KIIMEHTOB, Mpeyiaras ToBapsl Mo
0ojiee HM3KUM II€HaM, Ye€M y KOHKYPEHTOB, WJIHM MPOBOJS aKLUUU «JBa IO IICHE
OJIHOTO».

Crparerust (oKycHMpOBaHHS WM HUIICBAHHUS TMPEANOIAaraeT, YTO KOMITaHUs
KOHLIEHTPUPYETCSA HAa Y3KOM CETMEHTE PhIHKA U pa3padaThIBAET CBOM IPEIJIOKEHHUS C
y4eTOM MOTPEOHOCTEH ATOM KOHKPETHOW ayauTOpuH. Takol MOaXO0jd IO3BOJISET
KOMIIAaHUU CTaTh JIMJIEPOM B CBOEH HUIIE, Jy4lle IMOHUMaTb U YAOBJIETBOPSTH
NOTPEOHOCTH  CBOMX  KIMEHTOB. Hampumep, KoMmaHuW,  MPOU3BOASIIME
CHeUaIN3upOBaHHbIE TOBApPHI JIJIsl OMPEACIICHHBIX TPy MoTpeduteneit (Harpumep,
HKOJOTUYHBIC TOBApPHl WM MPOAYKLUMS JIS aUIEPTUKOB), MOTYT 3HAUYUTEIHHO
MOBBICUTH CBOIO KOHKYPEHTOCIIOCOOHOCTH 33 CUET BBICOKOM JOSIBHOCTU KIMEHTOB B
CBOCH HHIIIE.

MHHOBAalIMOHHBIM ~ MApKETUHI  MPEANOoJaraeT  HMCHOJb30BAHHE  HOBBIX
TEXHOJIOTMA M MOAXOAOB JUISl CO3JaHUSl YHUKAJIBbHBIX MPOJYKTOB WM YJIy4YIIEHUS
CYIIECTBYIOIIUX. DTO MOTYT ObITh HOBEHIINE pa3pabOTKU B 00JACTH MPOAYKTOBOIO
IU3aiiHa, UCI0JIb30BaHUE HUCKYCCTBEHHOIO MHTEIIEKTAa M MAIIMHHOTO OOyYEHHUs JIsl
MEPCOHANIM3AIMHN TTPEIJIOKEHUM, BHEIPEHUE HOBBIX KaHAJIOB NPOJAX U METOJOB
B3aUMOJICUCTBUS € KiaueHTamMu. KommaHuu, WCHOJIBb3YIOINIME WHHOBALUMOHHBIE
MapKETHHIOBBIE CTPATErMH, YaCTO MOJYYAr0T KOHKYPEHTHOE IPEUMYLIECTBO, TAK KaK
OHH CIIOCOOHBI MPEAJIOKUTH OoJiee 3((hEeKTUBHBIE U COBPEMEHHBIE PELICHUS 1JIs1 CBOMX
knueHToB. Hanpumep, BHepeHne yaT-00TOB 11 0OCITyKUBaHUs KIIMEHTOB B OHJIANH-
MarasuHax WIH ucrnonb3oBanue augmented reality (AR) B MapKeTHHrOBBIX
KaMITaHHSIX.

OTOT MOAXOJ MPEIIOJAraeT YCTAaHOBJIEHUE CTPATETMYECKUX MapTHEPCTB C
APYTUMU KOMIAHUSMHU WM OPraHU3alus MU JJI1 JOCTHMKEHHUS B3aWMHBIX BBITOJI.
Hampumep, KOMmaHuu MOTYT COTPYAHMYATh C MOCTABIIMKAMH, YTO IMO3BOJUT UM
CHU3HUTHh CE€0ECTOMMOCTb, WM 3aKII0YaTh COIJIAIIECHUS C JAPYTUMH OpeHIaMH JUis
COBMECTHBIX pEKJIAMHBIX KammnaHuid. Takas cTparerusi MOMOTaeT KOMIIAHUSM
HCIIOJIb30BaTh PECYPCHl U BO3MOXKHOCTHU JIPYTUMX UTPOKOB Ha PBIHKE JIJISl TOTO, YTOOBI
VIYYIIUTh CBOM KOHKYpPEHTHble mno3uluu. [IpuMepom ycnemHoro mapTHepCcTBa
sBIsieTcs coTpynHuuecTBo OpeHnoB Nike u Apple, koropoe Mo3BOIMIO CO3IATh
YHUKAJIBHBIE CIIOPTUBHBIE YCTPOMCTBA U IPUIIOKECHHUS.

Bce atu cTtpareruu MoryT ObITh a1aliTUPOBAHBI I0JT OCOOEHHOCTH KOHKPETHOU
KOMIIAHUM U pbIHKA. Mcnonb3oBanue crpateruud auddepeHnmanum, IeHOBOM
KOHKYPEHLIMY, HUIIEBAaHHs, WHHOBAIMOHHOIO MApKETHUHIA WM IapTHEPCTBA
MOMOTaeT KOMITAHUSAM OCTaBaThCSl KOHKYPEHTOCTIOCOOHBIMH U YCTIEHTHO Pa3BUBATHCS
B YCJIOBUSIX JKECTKOM KOHKypeHUuH. BaxHo, 4ToOBl KaXkaas KOMIIaHHS BbIOpaja
CTpaTeruio, KoTopasi HauboJjiee COOTBETCTBYET €€ LIeJIIM U BO3MOKHOCTSAM, a TAKXKe
VUUTHIBAJIa WU3MEHEHUST B  TOTPEOUTENBCKUX  NPEANOYTEHUSX M HOBBIX
TEXHOJIOTHYECKUX TPEHIaX.
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Tao6auua 1
MapkeTHHIOBbIE CTPATErHH M UX Pe3YJIbTAThI

MapkeTtuHrosas HN3menenus B [IpouenTHsIi pocT
Onucanue crpaTeruu
CTpaTerus KOHKYPEHTOCIIOCOOHOCTH | KOHKYPEHTOCIIOCOOHOCTH

Co3nanue
YHUKAIIbHBIX VBenu4yeHne PHIHOYHOM
1 | Juddepenumanus | npoaykToB uim yciuyr, | gonu Ha 20-30% 3a cuer 25
KOTOPBIC BBIJICISIOTCS | YHUKAJIBHOCTH MPOIYKTa
Ha ()OHE KOHKYPEHTOB

Camwxkenne 1ieH Ha | [IpuBneuenue Ha 15-20%
IlenoBas MPOAYKTHI WK YCIIyTH | Oosiblie  moOTpeOuTenen
KOHKYPEHIIHS TSt IpUBJIeYEHUs | Omaromapss  CHHIKEHHIO
noTpeOuTenei 1IeH

20

OpueHnranus Ha
Y3KYI0 LIEJIEBYIO | YBEIUYEHUE JIOSIbHOCTU
@dokycHpoBaHUE | AyAUTOPUIO ¢ | kiueHToB Ha 25% 3a cuer
(HMILIEBaHUE) pa3paboTKoii TOYHOIO  COOTBETCTBUSA
CHELUAIU3UPOBAHHBIX | TOTPEOHOCTSIM

MPEJI0KEHU I

15

Hcnons3oBanue

. | HOBBIX TEXHOJIOTHH H
NHHOBAIIMOHHBIN roJl 3a CUYET BHEIPCHHUSI
4 WHHOBAIMOHHBIX 18
MapKETHHT MHHOBAIIMOHHBIX
IIOXO0B TUTS N
penreHni

yIIy4IIeHUS TIPOAYKTa

Poct npubsuin Ha 18% B

3aKIro4YeHue

VYBenuueHue
CTpaTErHUECKUX
[TapTHEpcTBO W COBMECTHBIX MpPOJaX Ha
5 MapTHEPCTB ISt 0
COTPYTHUYIECTBO 30% omaromaps
B3aMMOBBITOIHOTO
MapTHEPCTBAM

COTPYAHUYICCTBA

30

Hcmounux: Paspabomano asmopom Ha OCHO8e AHANU3A MAPKEMUH208bIX CMpamezuti u3
paznuunblx  ucmounuxos, exmouas padomer Kotler, P., Keller, K.L. (2023). “Marketing
Management” u opyaue ucciedosanus 8 0O1ACMU CIMPAME2ULECKO20 MaAPKemuHaed.

MapKeTUHTOBBIE CTPATETUH WIPAIOT KJIIOUYEBYKD pOJb B  MOBBIILICHUU
KOHKYpEHTOCTIOCOOHOCTU mpeanpustuii. Kaxknas U3 mpencTraBieHHbIX CTpaTerwil B
Ta0nuIle WMEET CBOM YHHMKAJIbHBIE OCOOCHHOCTH, KOTOpPhIE MOTYT 3HAYHMTEIIbHO
MOBJIMATH Ha TMOJIOKEHHE KOMIAHWM Ha PhIHKE. PaccMoTpum Ooliee JeTanbHO, Kak
KaKJlas U3 HUX BIUSET HA KOHKYPEHTOCTIOCOOHOCTh M KaKHe Pe3yJbTaThl OHU MOTYT
MIPUHECTH.

Huddepennmanus mo3BoJseT KOMIAHUIM CO37aTh YHUKAJIbHBIC TPOTYKThI WIIH
YCIYyTU, KOTOPBIE BBIJACISAIOTCS Ha (OHE KOHKYPEHTOB. DTO MOXET OBITh HOBBIU
NW3aiiH, yJydilleHHas (QYyHKIHOHAIBHOCTh WM YHHUKAJbHas II€HOBas IOJIMTHKA.
IIpumenenue ctpateruu auddepeHuranuu moMoraeT KOMIAHUU YBEIUYHUTH CBOIO
peiHOUHYIO 010 Ha 20-30%, 4TO MPUBOIUT K POCTY KOHKYPEHTOCIIOCOOHOCTU Ha
25%. Baxno, uyTo mgaHHas cTparerusi TpeOyeT 3HAUYUTEITbHBIX WHBECTUIIUNA B
MCCJIEIOBaHMS M Pa3pabOTKH, OJTHAKO B JOJTOCPOYHON MEPCIEKTHBE OHA TO3BOJISIET
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KOMITAaHUHU 3aHSATh YHUKAJIBHYIO HUIIY Ha PBIHKE, UYTO JEJIaeT €€ MEHEe YSI3BUMOW K
KOHKYPEHTaM.

Crpaterus 1ICHOBOW KOHKYPEHIIMA OPUEHTUPOBAHA HA MPUBIICYCHUE OOJIBITIETO
KOJIMYECTBA MOTPEOUTENCH 3a CYET CHIDKEHHUS IICH Ha TOBAPHI WM YCIYTH. DTOT
MTO/IXO/1 TIOMOTAET YBEIMUUTHh 00BEM MPOJIaXk, OJHAKO BAKHO, YTOOBI CHHKEHUE TICH
HE BIUSJIO HAa KAQ4€CTBO MPOJMYKTA U HE CHUXKAJIO MapKy NMpuObLIH. Mcnonb3oBaHue
IIEHOBOM KOHKYPEHIIMU TO3BOJISIeT TpuBiedb Ha 15-20% Oosbiie KJIMEHTOB, YTO, B
CBOIO Ouepe/lb, YBEIUUYMBACT KOHKYpeHTOCIocoOHOCTh Ha 20%. OHaKko 3TOT METOA
MOKET OBITb HEYCTOMYUBBIM, TaK KaK KOHKYPEHTBhI MOTYT TaKK€ CHU3UTH LIEHBI, YTO
OpUBEACT K IIEHOBBIM BOMHAM M CHIKEHUIO MPUOBUIBHOCTH IS BCEX YYACTHUKOB.

Crpateruss  QoKycHpoBaHUs  TpeAnoiaraeT  Cco3JaHue  MPeJI0OKEHUH,
OPUEHTHPOBAHHBIX HAa Y3KYIO LEJIEBYIO ayJIWTOPHUIO, YTO IO3BOJIAET 0OJiee TOYHO
yIOBJIETBOPUTH TMOTPEOHOCTH KOHKPETHON TPYMIbl KIUEHTOB. DTO MOXKET OBIThH
0CO0€HHO 3(P(EKTUBHO I MaJbIX M CPEIHUX KOMIIAHWW, KOTOPbIE HE MOTYT
KOHKYPHPOBaTh C KPYITHBIMA UTPOKAMHU Ha MacCOBOM PhIHKE. HumeBanue mo3BoseT
3HAYUTEIIGHO TOBBICHTH JIOSUIBHOCTh KJIMEHTOB (Ha 25%), dYro crmocoOCTByeT
YKPEIUICHHID TO3WIMKA KOMIIAHMM B CBOEW HUIIE. Pe3yinbraToM SIBISIETCS POCT
KOHKypeHTocrocoOHocT Ha 15%. Takoil moaxoj MOo3BOJSET KOMIIAHUSIM CTaTh
JUAEpaMH B CBOEH y3KOU 00J1acTH, I/ie KOHKYPEHIIMS HE TaK BBICOKA.

BHenpeHne HOBBIX TEXHOJIOTMA M WHHOBALIMOHHBIX PENIEHUM B MApPKETHUHT
MIOMOTaeT KOMITAHHUSIM HE TOJIbKO BBIICIUTHCA CPEIU KOHKYPEHTOB, HO M MOBBICUTH
s pexTuBHOCTh CcBOMX omepanuid. Vcrnonb3oBaHre HOBBIX TEXHOJIOTHH, TaKWX Kak
HCKYCCTBEHHBIN MHTEIUICKT, OOJbIe JqaHHbIC Win augmented reality, ciocoO6¢cTByeT
pocty mpubOsmu Ha 18% B rom. B pesynbTaTe 3TOro KOHKYPEHTOCIOCOOHOCTH
KoMItanuu yBennuuBaeTcs Ha 18%. MTHHOBaIIMOHHBIN MApKETHUHT TIOMOTAET HE TOJIHKO
VIYYIIUTHh TPOIYKT UK YCIYTYy, HO M TIpeJiaracT HOBbIE KaHAJbl B3AMMOJICHCTBHUSI C
KJIIMEHTAMH, YTO 3HAYUTEILHO TIOBBIMIAET KIUSHTCKUHA OTBIT U JIOSUTBHOCTb.

3aKkIr0YeHNe CTPATETHUECKUX MApTHEPCTB MO3BOJIAECT KOMIIAHUSAM PaCIIUPITH
CBOM BO3MOYXHOCTH M BBIXOJHWTH Ha HOBBIC PBIHKH. [lapTHEpCTBa MOTYT OBITh KaK C
APYTUMU KOMITAHMSIMH, TaK W C OpTaHMW3aIUsIMH, KOTOPHIE MPEAOCTaBIISIOT
JIOTIOJTHUTENIBHYIO IIEHHOCTD IS OM3HECa, TAKMMH KakK MTOCTABIUKH, PO3HUYHBIE CETH
WM JaKe TEXHOJOTUYECKHE KOMITAHWHM. TaKoW IOAXOJ TIO3BOJISICT YBEITUYHUTH
coBMecTHbie Tipomaxu Ha 30%, 4dYTO HaANpSAMyH BIMSET Ha IOBBHIIICHUC
KoHKypeHTocnocooHoctu Ha  30%. BaxHo, 4YTO MapTHEPCTBO  CO3JAET
B3aMMOBBITOJIHBIC OTHOIIEHHUS, YTO TMOMOTaeT OOEUM CTOpPOHAM pa3BUBATh CBOM
OM3HEC M TOBBINIATH CBOM PHIHOYHBIC TTO3UIIUH.

B pesynbrare mpuMeHEHUs ITHUX CTPATETUHd KOMIIAHUW MOTYT 3HAYHTEIIHHO
MOBBICUTh CBOIO KOHKYPEHTOCIOCOOHOCTh, OJTHAKO BAXKHO IMOMHHUTBH, YTO KaXKaas
CTpaTeruss UMEET CBOM PHUCKH M TpeOyeT rpaMOTHOro yrpasieHus. Hampumep,
IICHOBAss KOHKYPCHIIMS MOXXET NPHBECTH K IICHOBBIM BOWHAM U CHIDKCHHUIO
MpUOBUIILHOCTH, B TO BpeMs Kak cTparerusi auddepeHiuaniy MOKeT NoTpedoBaTh
KPYITHBIX MHBECTUIIMN B pa3paOOTKW. VIHHOBAIIMOHHBIH MapKETHHT W IMapTHEPCTBA,
HallpOTHB, MOTYT  OOECIEYNUTh  YCTOWYMBOE  pa3BUTHE ©  IIOBHIIICHHE
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KOHKYPEHTOCIIOCOOHOCTH Ha JUIMTEIBHBIM CPOK, HO Takke TpeOyIOT BIIOKEHHU B
HOBBIC TEXHOJOTMHW W YyMEHUsA paboTaTh ¢ mapTHepaMu. BpIOOp moaxomsiei
CTpaTeruu 3aBUCUT OT MHOXKECTBA (DAKTOPOB, TAKUX KaK pa3Mep KOMIIAHUHU, €€
pecypchl, 0COOCHHOCTH PBIHKA U MTOTPEOHOCTH 1IEJIEBOM ayTUTOPHH.

BbIBO/IbI U ITPE VIO KEHU S

B Xxome wuccnenoBaHust MapKETHHTOBBIX CTpaTeTUd JJsl  TOBBIIICHHUSA
KOHKYPEHTOCTIOCOOHOCTH ~ MPENNpHUsITH OBUIO  BBIABICHO, YTO Kaxigas W3
PAaCCMOTPEHHBIX CTpaTeruii MMEET CBOM CHJIbHBIE CTOPOHBI U MOXKET OBbITh
3¢ (PEeKTUBHO MPUMEHEHA B 3aBUCUMOCTHU OT KOHKPETHBIX YCIOBHM U 11€JIel KOMIIaHUH.

BriBOIBI:

1. Iudbdepenuumanus sBIASETCSs OJHOM U3 CaMblX MOUIHBIX CTpaTEryii,
MO3BOJISIIOLIUX KOMITAHUU BBIICNIATHCS Ha (POHE KOHKYPEHTOB. DTOT MOJIXO]] IOMOTAET
HE TOJIbKO YBEJIMYMBATh PBIHOYHYIO [OJII0, HO W CO3JaBaTh JOJTOCPOYHBIE
KOHKYPEHTHBIE MIPEUMYIIECTBA OJaroaapsi YHUKaIbHOCTH MPOIYKTa WU YCIYTH.

2. llenoBasi KOHKYpEHIIMSI MOKET MPUBECTH K 3HAYUTEIHLHOMY POCTY YHCIIA
notpedureneii, oaHako ee d3(PPEeKTUBHOCTb OrpaHWY€HAa B JOJITOCPOYHOMN
MEPCIIEKTHBE, TaK KaK KOHKYPEHTHI MOTYT OBICTPO aJalTHPOBATHCS, CHU3UB CBOH
IeHbl. JTa cTparerus TpeOyeT OallaHCUPOBKH MEXKIY MPHUBICKATEIbHOCTHIO IS
KIIMEHTOB U MOJJIEPKaHUEM MPUOBLIILHOCTH.

3. ®OoKyCcHpOBaHME WM HHUIIEBAHUE TO3BOJIAET KOMIIAaHUSAM OBITh Ooee
rUOKUMH U 3P (EKTUBHO YJOBIETBOPSTH MOTPEOHOCTU CBOEH LIENEBOW ayJIUTOPHUHU.
OT0 0COOEHHO aKTYaJbHO JUISl MAJIbIX U CPEIHUX MNPEANpPUATUN, KOTOPbIE HE MOTYT
KOHKYPHPOBATh C KPYIHBIMU UTPOKAMH HA ITUPOKOM PHIHKE.

4. 'HHOBaIIMOHHBIN MAapKETUHT CIIOCOOCTBYET CO3/IaHUIO HOBBIX NMPOJYKTOB U
YIIYUIIEHUIO CYIIECTBYIOUIMX C MOMOIIBIO TEXHOJIOTUH, YTO MO3BOJSIET KOMIIAHUSIM
MOBBILIATH CBOIO MPUOBLIILHOCTD M KOHKYPEHTOCIIOCOOHOCTh. OJHAKO ISl yCIIEITHOTO
BHEJPECHUs DJTOM cTpareruu TpeOyeTcs 3HAYUTENIbHOE WHBECTUPOBAHHE B
UCCIIEI0BaHMS U pa3pabOTKU.

5. [TapTHEPCTBO M COTPYAHUYECTBO SIBISAIOTCS BXKHBIMU MHCTPYMEHTAMH IS
MOBBIIICHUS] KOHKYPEHTOCIIOCOOHOCTH, TaK KaK IMO3BOJISIOT PACIIUPUTH PHIHOYHBIC
BO3MOXXHOCTH ¥ A()()EKTHBHO MCIMOIB30BaTh PECYPCHl MAPTHEPOB I JOCTHUKCHHS
00IHX LENEN.

[Ipennoxenus:

1. Pa3paboTka rubpumHbix crpateruil. Jns goctmwkeHus HanOOIBIIIETO
s dexTa KOMIaHUU MOTYT MCIOJIb30BaTh KOMOWMHUPOBAHHBIE MOAXO/bI, HAPUMED,
couetanue auddepeHIUaM M IIEHOBOM KOHKYPEHLIMH, YTO [MO3BOJIUT UM
OJTHOBPEMEHHO TpHUBJIECKaTh MOTpPeOUTENed U YKPEIUIITh CBOM YHUKAJIbHBIC
IPEUMYIIECTBA.

2. VHBecTtupoBaHue B MHHOBAIMU. PekoMeHIyeTcsi akTUBHO MHBECTHPOBATH B
WCCIICIOBaHMsI M pa3pabOTKU Ui BHEIPEHHs] WHHOBAIMK, OCOOCHHO B TaKUX
00JacTax, KaK MCKYCCTBEHHBIH HMHTEJUICKT, aHAJUTHKA JAHHBIX M MapKETHHTOBBIC
TEXHOJIOTHH. DTO MO3BOJIHT yIYyYITUTh KAY€CTBO MPOIYKTOB M MOBBICUTH KITUEHTCKHI
OTIBIT.

WWW.MARKETINGJOURNAL.UZ 277



ILMIY, AMALIY VA OMMABOP JURNAL Ne3-SON MART, 2025-YIL

3. OpueHTHpOoBaHUE Ha ycToNH4MBOe pa3BuTHe. Komnanuu n0mKHBI 00paTUTh
BHHMAaHHE Ha 3KOJOTMYECKYI0 M COLUMAIbHYIO OTBETCTBEHHOCTb, MHTETPHUPYS ITH
aCHeKThl B CBOM MAapKETHMHIOBBIE CTPATE€TMH, TaK KaK 3TO MOXET CTaThb BaXXHbIM
KOHKYPEHTHBIM MPEUMYLIECTBOM Ha PHIHKE.

4. YCTaHOBIJIEHHE CTpaTerMuyecKux MNapTHEpCTB. Pa3Buthe mapTHEpPCTB C
OPYTUMU KOMIIAHUSIMU U OPraHU3alUsIMU O3BOJIMT 3HAYUTEIBHO PACIIMPUTh OM3HEC-
BO3MO>KHOCTH U MOBBICUTh KOHKYPEHTOCIIOCOOHOCTh, 0COOEHHO Ha MEXIyHApOIHbBIX
PBIHKAX.

5. Apanrtanus cTpaTeruii K M3MEHEHHUSIM pbhIHKA. PEKOMEHyeTCsl peryysipHoO
nepecMaTrpuBaTh M aJalTHPOBATh MAPKETUHIOBBIE CTPATETHUH B 3aBUCHUMOCTH OT
U3MEHEHHUI B OTPEOUTENbCKUX MPEANOUYTCHUSIX, YJKOHOMUYECKUX YCIOBHUSIX U HOBBIX
TEXHOJOTUYECKUX TPEHIAX.
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